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DDS Wireless’ StrataGen Unit Receives $700,000 order from MBTA   

Schedules Second Quarter 2009 Earnings Release and Conference Call 
 
 
Richmond, BC, July 24, 2009 – DDS Wireless International Inc.’s Transit business unit, StrataGen 
Systems, announces that it has received and order from the Massachusetts Bay Transportation Authority 
(“MBTA”) worth $700,000.  The MBTA has been a customer of StrataGen Systems since 2003, starting 
with an initial enterprise deployment of ADEPT™, the Company’s powerful scheduling software.  Under 
the terms of the engagement, StrataGen will provide consulting and services for the MBTA’s strategic 
initiative to centralize paratransit services while maintaining their current network of service providers 
and accommodating current and future expected growth needs.  The ultimate goal of this initiative is to 
provide better customer service and consistency to those using these services throughout the Boston 
area. 
 
“We are pleased to see our collaboration with the MBTA expand” stated StrataGen’s president Matt 
Scheuing. “MBTA, along with our other large clients, are facing significant growth in trip demand along 
with increased operating complexity and challenges, and we look forward to helping them address both 
with scalable technologies and additional product functionality in the years ahead.” 
 
2009 Second Quarter Earnings Release and Conference Call 
 
DDS Wireless will announce its 2009 second quarter financial results on August 7th, 2009 before the 
market open. The financial statements and MD&A will be available on the Company’s web site and on 
SEDAR at that time. The Company will also host a conference call at 12:00 PM Eastern time on the same 
day to discuss the financial results. Please call 416-340-8061 / 866-225-0198 to participate in the call. A 
replay of this conference call will be available until August 16, 2009 11:59PM, by dialing 416-695-5800 or 
800-408-3053 and entering access code 8588153. 
 
About StrataGen 
Using patented technology and expertise from all levels of the industry, combined with experience gained 
from installations worldwide, StrataGen Systems is an international leader in the transit industry. 
StrataGen provides enterprise-wide and service based solutions to transit agencies of all sizes, focusing 
on Demand Response, ADA (Americans with Disability Act) compliant and Special Needs providers. 
 
Striving to achieve delivery of the best results possible, StrataGen prides itself on responsiveness, 
commitment and class leading customer service.  
 
StrataGen Systems has the unique ability within the industry to integrate comprehensive open 
architecture solutions from in vehicle to back office, making it the world leader in its chosen markets. 



 
About DDS Wireless International Inc. 
DDS Wireless International Inc. is a global leader in providing application software for multiple vertical 
markets within the transportation industry. The Company specializes in transit routing and scheduling, 
real-time dispatching, vehicle location and tracking software applications, communications infrastructure 
as well as in-vehicle wireless devices. DDS Wireless operates four businesses dedicated for Transit, Taxi, 
Limousines and Work Truck, and Wireless Devices and Communication Infrastructure. The Company 
supports its customers worldwide through its offices in Canada, Finland, Singapore, Sweden, U.K. and 
U.S.A. 
 
      ### 
 
Forward-Looking Statements 
This press release contains statements which, to the extent that they are not recitations of historical fact, may constitute forward-
looking information.  Such forward-looking statements may include financial and other projections as well as statements regarding 
the Company's future plans, market opportunities, objectives, performance, revenues, growth, profits, operating expenses or the 
Company's underlying assumptions.  Factors that could cause actual events or results to differ materially from those suggested by 
these forward-looking statements include, but are not limited to: the need to develop, integrate and deploy applications to meet our 
customer's requirements; the possibility of development or deployment difficulties or delays; the dependence on our customer's 
satisfaction with DDS Wireless' products; the timing of entering into significant contracts; our customers’ continued commitment to 
the deployment of our solutions; the risks involved in developing integrated software and hardware solutions and integrating them 
with third-party communication and other services; the performance of the global economy and growth in software industry sales; 
market acceptance of the company’s products and services; customer and industry analyst perception of the company and its 
technology vision and future prospects; the success of certain business combinations engaged in by the Company or by 
competitors; political unrest or acts of war; possible disruptive effects of organizational or personnel changes; technological change, 
new products and standards; risks related to acquisitions and international expansion; reliance on large customers; concentration of 
sales; international operations and sales; management of growth and expansion; dependence upon key personnel and hiring; 
reliance on a limited number of suppliers; industry growth; competition; intellectual property; product defects and product liability; 
currency exchange rate risk; concentration of ownership; and including but not limited to other factors described in DDS Wireless’ 
reports filed on Sedar, including its Annual Information Form and financial report for the year ended December 31, 2008. In 
drawing a conclusion or making a forecast or projection set out in the forward-looking information, the Company takes into account 
the following material factors and assumptions in addition to the above factors the Company’s ability to execute on its business 
plan; the acceptance of the Company’s products and services by its customers; the timing of execution of outstanding or potential 
customer contracts by the Company; the sales opportunities available to the Company;  the Company's subjective assessment of 
the likelihood of success of a sales lead or opportunity; the Company's historic ability to generate sales leads or opportunities; and 
that sales will be completed at or above the Company's estimated margins. This list is not exhaustive of the factors that may affect 
our forward-looking information.  These and other factors should be considered carefully and readers should not place undue 
reliance on such forward-looking information.  All forward-looking statements made in this press release are qualified by this 
cautionary statement and there can be no assurance that actual results or developments anticipated by the Company will be 
realized.  The Company disclaims any intention or obligation to update or revise forward-looking information, whether as a result of 
new information, future events or otherwise.  

 

The Toronto Stock Exchange has neither approved nor disapproved the contents of this press release. 
 
 
Visit www.ddswireless.com for more information or contact: 
 
 
Jim Zadra, CA 
CFO, DDS Wireless International Inc.  
investors@ddswireless.com   
(604) 241-1441 
 


